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Enough
Already!!
Back in the early 1900’s,
Albert Einstein began to
chronicalize his THEORY
OF RELATIVITY. It pretty
much has to do with
physics & astronomy,
with the basic overall
concept that both time
and space are relative—
not fixed. Now, about
100 years later, we are parlaying his brilliance in an attempt to
determine if you may have reached (or perhaps exceeded) the
apex in the size vessel you require. When is it time to say “enough
already?” It’s certainly difficult as yacht brokers to be objective,
thus the best all time name for a boat is NEVER ENOUGH.
However, there is a limit and Woods & Associates has devised our
own THEORY OF RELATIVITY to provide some guidance. We have
covered both sides of the spectrum, as follows:

Get
rid of
lousy
yacht
broker.
&

When you are trying to buy a boat and get frustrated
you choose a lousy yacht broker with an eye patch.
When you choose a lousy yacht broker with an eye patch you purchase a
lousy boat with a patch on the bottom.
When you purchase a lousy boat with a patch on the bottom the patch
comes loose with your wife on board.
When the patch on the bottom of the lousy boat comes loose with your
wife on board you begin to sink.
When the lousy boat begins to sink you call the Coast Guard and get
rescued and your wife threatens divorce.

You know your boat is too small, when:
• T here isn’t enough room on the transom for the sign painter to
letter the boat’s name.
• Your wife, children and family pet all much prefer to cruise
aboard your neighbor’s boat.
• Rather than backing into a slip you can fit between the pilings
and dock along side the sea wall.
• Your captain knows in advance that you are considering
replacing him because he can eavesdrop on all your
conversations, even if you are locked in your stateroom talking in
a whisper.
• It takes your crew less time to wash down your vessel than it
does your Mercedes.

When your wife threatens divorce you have to patch up your marriage
and it costs huge dollars and further frustration.

Don’t choose a lousy broker with an eye patch!
Choose Woods & Associates Yacht Brokerage

You know your boat is too big, when:
• Y ou insist that your vessel no longer be referenced to as a boat it must now be called a Yacht.
• Your captain is willing to give you a referral to his personal
wealth manager.
• You get a fleet discount from your insurance carrier for the vast
number of water toys you have on board.
• The crew has to take their meals on board in shifts.
• It requires 2 separate fuel trucks to top off the tanks.
Ok, so if you were to walk down A dock at Pier 66 today and visit
our offices, you would pass a 26’ Regulator and a 282’ Lurssen. The
very good news is that if you are struggling with what size vessel
is best for you, Woods & Associates is most willing to step in as the
voice of reason and help you sort things out.

IL MISTRO
Congratulations to long time great friend & client, Pete Thornton
for his FIRST TO FINISH in this year’s Chicago Yacht Club Race to
Mackinac - better known as THE MAC. Held this past July, 25th it was
the 104th anniversary of the longest fresh water race (300 nautical
miles) in the world. Pete purchased the Volvo Ocean Racer last
winter in Newport Rhode Island, transported to Chicago early this
summer, and the rest is history. There were 340 boats competing in
3 separate divisions. Pete returned the coveted Royono Trophy back
to the Chicago Yacht Club after several years absence. “They’ve had
it long enough” Pete declared, just prior for setting sail to victory!
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ON THE HOT SEAT
Fashioned after question and answer
segments found in numerous publications,
CHATTER will feature a “sit down “ interview
covering specific marine related subjects.

a “project”. If we are dealing with a late model quality vessel such as a Hatteras there
usually are not too many inherent problems. The biggest concerns for me would be
(1) prior damage with improper repairs, (2) lack of maintenance and (3) lack of use.

We have chosen
Marine Surveying as our
1st topic of interest.

Q: How do you respond to sellers or brokers who claim that you are “nitpicking?”

Matthew Jones, of Jones Marine
Surveyors & Consultants www.
jonesmarine.com is now “on the hot
seat”. His career began in 1994 and
he has had his own firm for the past
thirteen years. Matt estimates he
has conducted approximately 4,500
inspections, ranging in size between
30 feet up to 180.

Q: Matt, I know that you and several of your colleagues are members of A.C.M.S., The
Association of Certified Marine Surveyors. How does one qualify? Are there specific
licenses required and how many other associations or professional organizations
exist?

A: Unfortunately a “license”is not required for someone to become a marine surveyor.
There is however multiple organizations which surveyors can become members of
and within those organizations one can achieve different levels of accreditations.
In 1994, I joined SAMS, The Society of
Marine Surveyors and obtained their highest
designation of Accredited Marine Surveyors.
As the company grew I became a member of
A.C.M.S. –The Association of Certified Marine
Surveyors and hold their highest accreditation
of Certified Marine Surveyor.

___________________________________________________________________

A: What a seller or broker calls “nitpicking” may be items of concern to a perspective
buyer. This is also the most uncomfortable part of my job. Where does one draw
the line between what is important enough to make the list of deficiencies and
what does not. I try to look past what would be considered normal wear and tear
however if the client would like everything written down I do my best to oblige.
___________________________________________________________________

Q: If a vessel has any negative history--sinking, grounding or fire damage, that is
revealed prior to your survey, how do you approach the job. What is your response
or advice to the potential buyer under the circumstances?

A: That is a very broad question. Many vessels have “touched bottom” at some point
or done minor running gear damage which can be easily repaired. However in the
most severe instances of sinking or fire damage I personally would “steer clear”. If
the deal is too tempting to pass up, I research which repair facility corrected the
problems to be sure they were completed in keeping with the highest of standards.
I have always said anything can be fixed with enough time and money however
I have seen many vessels in this category, which should not have been repaired.
Unfortunately I have been involved in many surveys over the years in which those
major instances are not reported prior to survey and when discovered during survey
it makes for a bad day.
___________________________________________________________________

Q: We have all heard the expression that a particular vessel “flunked survey”. Is
there such a thing in your estimation?

My job is to inspect
a vessel and present my findings
so a buyer can make an
educated decision.

It is important to note that just because a person
is a member of an organization it does not mean
they are the right surveyor for the job. A potential client should always look at a
surveyor’s experience and ask for referrals. Many surveyors in the marine industry
perform surveys “part time” and it is my opinion that a person should choose one
career and do it to the best of their ability. This is my profession, it’s all I do and I
do it well.

A: That is one of many expressions used in our
field but I have never “flunked” a vessel. It is
not a pass vs. fail procedure. There are cases
where a particular vessel was simply not right
for a potential buyer.
_____________________________________

Q: Once you issue a report of survey recommendations or deficiencies, how do you
recommend they be approached? In most cases the deal hangs on if & how these
matters will be resolved. Should there be a price adjustment or, have the items in
question repaired prior to closing? How about the option of closing, with funds
held in escrow?

I am also a Candidate Member of the American Society of Appraisers. A.S.A. is a
multi-discipline non-profit international organization of professional appraisers.
Most importantly all marine surveyors should be members of The American Boat
and Yacht Council and The National Fire Protection Association. Both of which
provide standards adhered to in the marine industry.
___________________________________________________________________

A: My job is to inspect a vessel and present my findings so a buyer can make an
educated decision. I prefer that this decision be resolved between the brokers and
their respective clients. If forced into a response it would be to get quotes for items
of concern and ask for a price adjustment to cover related costs.
___________________________________________________________________

Q: If you had to rate the three most concerning issues you face in surveying the

marine surveyor?

typical vessel you are commissioned to inspect, let’s say an 8 or 9 year old 75’
Hatteras, what would they be?

A: That is a good question. I always begin by asking my client what they are looking
for in their perspective purchase, a vessel that is “turn key” or something that may be

Q: Would you recommend for a young man or woman to pursue a career as a
A: Absolutely. If a young person is prepared to pay their dues by working hard,
earning their peers trust and not always being the most liked person on the dock
then it is a great profession. I want to thank you for the opportunity to be the first
on the “Hot Seat”.

PREFERRED LISTING PLAN
For the 2nd consecutive year the yacht brokerage business has experienced a mid term
resurgence. Things were a bit sluggish for the 1st four months of 2012. Then there was
a turn around in May throughout the industry, with all sectors of the market benefitting.
There is renewed consumer confidence going evidenced throughout the summer and we
are hopeful that the momentum will carry through to the fall.

On February 25th of this year, the State of Florida awarded
Matt Woods a 220 insurance license, allowing him to sell
all forms of property & casualty coverage. Following a
most comprehensive and intense curriculum of study, he
passed the course and state exam with flying colors. Now,
Woods & Associates, utilizing Matt’s accredited status, can
quote and place your marine insurance, along with any
other types of coverage you may require.
Matt took on this undertaking to expand his range of
services in order to further accommodate our clientele.
He has placed his license with Smith Merritt of Pompano,
www.smithmerritt.com under the tutelage of good friend
and agent, Paul Enselmo. Paul has been writing marine
insurance coverage for our customers over the past 10
years, in a most competent and professional manner.
Perhaps it wasn’t Matt’s ambition alone that inspired him
to add this credential to his portfolio. It might be further
influenced by the insurance gene firmly imbedded in
his DNA. Matt’s grandfather, Frank Woods, was a career
insurance agent for 40 years in Syracuse New York.
His dad Pete, served a 4 year stint in the trade before
starting Woods & Oviatt in 1973. Uncle Johnny gave
it a try before entering the frey as a yacht broker. And,
uncle Larry & Aunt Judi are both insurance agents with
extended careers in the business.
Here is a picture of Frank (the
one on the left) taken in Bimini
in 1967 at Brown’s Marina with
Bahamian Captain, Hartcort
Brown. The size of the Blue
Marlin has been somewhat
exaggerated over the years,
but actually weighed in at
383 lbs. He was competing
in the prestigious Miami
International Fishing
Tournament and leading
until the last day,
when Adam Clayton
Powell, a controversial
congressman from New
York, landed 505 pounder and won
the event. “Grandfather” took it rather hard and
never quite got over it. Life magazine was on site for
the event, doing a feature story on Congressman Powell.
They described Frank as rather cantankerous and referred
to him as “the Irishman”
Please join us in congratulating Matt for this
accomplishment and give him a call when it’s time to
renew your boat insurance.

Our listing inventory has been depleted with recent sales - that’s a good thing. Now we
need to re-load by adding fresh inventory to our fleet. If you are contemplating putting
your vessel up for sale, consider our PREFERRED LISTING PLAN. We are prospecting for quality
product, well kept and realistically priced. The general parameters of what we can provide
in return are as follows:

•	Free or discounted dockage rates at Hyatt Pier 66 Marina. The visibility and
exposure to buyers & brokers is invaluable.
• Free or discounted cosmetic maintenance.
• Free or discounted Boat Show fees.
• Sliding commission fees.
•	Woods & Associates will take trades. This is a significant advantage in structuring
deals with the majority of individuals who don’t want to be “two boat owner’s.”
•	Competitive in house insurance coverage for “port risk only” listings.
• No closing or “processing” fees.
Please contact us to discuss the PREFERRED LISTING PLAN and learn more about the
advantage of listing with Woods & Associates.

More Good News!
From the Real Estate desk, things are most definitely on the rise in the local markets.
The one thing which has remained constant -- South Florida is a great place to live,
be it seasonally or as full time resident. Please take a minute and read the article
below, from John Gentile’s monthly newsletter. He is an astute mortgage broker
with Banker’s Mortgage Lending in Ft. Lauderdale, who is always one step ahead of
the competition . southfloridahomeloans@gmail.com
QUOTE
OF THE
WEEK...

“I do not think there is any other quality so essential to success of any kind as the
quality of perseverance.” - John D. Rockefeller, American industrialist and philanthropist

INFO THAT HITS US WHERE WE LIVE... Everyone working in the housing market
certainly has shown perseverance and it seems to be paying off. While the overall
economy slows, there are signs of the start of a housing recovery. Bloomberg reports
all major home price indexes registered modest national increases. Almost 10% more
existing homes were sold in May than a year earlier. The inventory of existing homes
has dropped close to a normal level of six months, key to sustaining spring home price
gains. Housing starts were up 26% in May over the prior year and the inventory of new
homes is back at 2005 levels.
A new survey of forecasters by the Wall Street Journal found “44 believe the housing
market has reached its bottom; only three don’t.” Housing is still far from healthy,
but these indications of an upturn are welcome amidst the distressing lack of jobs.
Economist Chip Case of Case-Shiller said, “A little tail wind is a lot better than a
headwind.” Fannie Mae’s latest survey found 73% of Americans think now is a good
time to buy a home and 35% expect prices to go up in the next 12 months.
We all want to “Buy Low & Sell High.” Now is the time to buy, before the good inventory
shrinks and prices increase. For you seller’s--hang in there, better days are coming!!

2301 SE 17th Street • Pier 66
Ft. Lauderdale, FL 33316
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“MAYBE NEXT YEAR”
72’ Hatteras 2010
•
•
•
•
•
•
•
•

&

“REMEMBER WHEN” 162’ Christensen 2011
6 staterooms plus crew quarters. Twin 12v4000’s 1800hp.
Arguably the most spectacular Christensen ever built.

“NO NAME” 128’ Broward 2013
New construction. 5 staterooms (on deck master) twin 2400hp
MTU 16v2000. 60% complete - spec buy.

Sky lounge model
Four staterooms with ensuite bathrooms
Crew cabin aft
Caterpillar C-32’s under full warranty—350 total hours
Extensive electronics package
Bow & stern thrusters, stabilizers, sat phone & tv
Absolute Bristol condition throughout.
Most seriously for sale.

“Harmony” 115’ North Coast 1998
4 SRs, crew aft, fresh paint, atlas system, stabilized, twin CAT
3412’s 1350hp. Truly a custom build. Spectacular quality.

Not for sale in US waters to US citizens.

“CARPE DIEM” 100’ Broward 1992
Twin 12V92’s 1080hp, 4 stateroom plus separate crew, fresh
paint job, excellent condition throughout. Forced sale

“LADY BREANNA” 94’ Ferretti 2000
Twin 1800hp MTU’s, 4 SRs, on deck master stateroom plus
separate crew, twin 1800hp MTU’s, stabilized. Original owner!

“SWEET SARAH” 82’ Horizon 2006
3 staterooms plus separate crew aft. Twin 1550hp cats.
Pristine condition!

“HOOK EM” 82’ Hatteras 1992
4 staterooms plus separate crew aft.
Twin 2450hp deutz’s. Must sell!

“BAHAMA BELLE” 72’ Craig Blackwell 1996
3 staterooms, 3 heads, plus crew stateroom.
Twin 16v92’s DDEC 1450hp. Original owner.

“NO NAME” 65’ Viking
3 staterooms plus crew, fresh paint job, 16v2000’s 1800hp.
Professionally maintained. Trade in!

“NO NAME” Merritt Express 58’ 2013
Brand new just completed. 3 staterooms 2 heads.
Twin C-18’s. Full warranty!

“NO NAME” 58’ Viking 1999
4 staterooms, fresh paint, twin Man’s 1300hp.
Superb condition. 2 boat owner!

“NO NAME” 43’ Tiara 2001
Teak & holly interior, single stateroom sleeps 4 comfortably.
Twin Caterpillar’s 3196’s 660hp. Meticulous maintained.

www.woodsyachts.com

Fort Lauderdale, Florida
•	The Palms Villa is located directly on 450’ of oceanfront,
south of Oakland Park Blvd., in Fort Lauderdale
•	Four story, dramatic town home with 3 bedrooms, 4 full
baths & 2 half baths, elevator and 2 car garage
•	Unique finishes & décor, hand selected marble, granite,
fabrics & light fixtures by Aqua Creations and Dale Chihuly
•	Unobstructed ocean views from all four floors, with
balconies & terrace
•	Beautifully landscaped private backyard with custom
lighting & private gate to beach
• 5 Star amenities & service, with gated security
• Spectacular offering! Seller has moved to new residence
• Anne Woods 954-249-8476 asw@woodsrealty.us

Harbor Beach

Spectacular views of Ft. Lauderdale Intracoastal
Waterway from this 7 Bed / 7.2 Bath / 3 car
garage home with pool - 150’ of dockage..
Michele Holtzheuser 954-294-7603.

Harbourage Place Condo

7th Floor - 3 Bed / 3.5 Bath spacious (3,500 sq. ft.)
corner unit including furniture with incredible
views of the Intracoastal Waterway. Steps to
ocean. Michele Holtzheuser 954-294-7603.

Las Olas Isles

WEEKLY RENTAL! Totally updated waterfront
home with 4 Bedrooms / 3 Bath completely
furnished with heated pool, sleeps 10.
Anne Woods 954-249-8476.
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